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Target groups for legacies

Individuals with capital and/or property have to deal with many laws to verify their
wills for the intended beneficiaries. In most cases, these individuals will even

need two or three specialists for their assets.

Addressing these target groups by letter twice a year brings the best results, in
spring and fall. Due to the lengthy processes involved, patience is the best virtue
for success in dialog with this target group. Our experience shows that it can take
two to four years before a decision is made to award the contract. And: once a

positive decision has been made, it takes a further 2 - 12 months until payment

is made.
Sectors German French Italian
Banks HQ CFO/CEO/CMO 191 66 11
Insurance HQ CFO/CEO/CMO 125 26 2
Raiffeisen Banks CFO/CEO/CMO 162 46 18
Asset manager CEO 1580 504 111
Law firms with 15t CEO/Partner 2’220 898 435
with 2nd 1'027 378 89
with 3 647 215 44
Notary's offices with 15t CEO/Partner 1’299 468 229
with 2nd 306 301 161
with 3 153 163 109
Fiduciary from5M. CFO/CEO/CMO 1'5652 397 140
Fiduciary 1-4 M. CEO 7023 2212 697
Financial companies CEO 1266 289 69
Insurance (GA) CEO 271 64 17
Pension Fund Chairman / CEO 2120 105 5

Focus on market success
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